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How to Sell, Access Your Equity, and Move
Without Financial Stress in Today’s Market
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Over the years, I've sat at kitchen tables with homeowners who felt ready to

move but weren't fully clear on their financial position.

Most assumed:
“We'll sell.”
“Take the equity.”
“Buy something smaller.”

“Move on."”

But in today's market, the order of operations matters.
Timing matters.
Financing flexibility matters.
Property taxes matter.

Strategy matters.

This blueprint walks you through the exact 5-step framework

| use before anyone lists their home.



THE EQUITY OPPORTUNITY IN

Many homeowners who purchased 10-
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appreciation. But equity on paper is différé%ntj

Here's what affects your real position: . R s B

Market value vs. aspirational value

- Remaining mortgage balance

Estimated closing costs

Capital gains considerations (if applicable)
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Property tax implications

Timing of purchase vs. sale

Understanding this clearly changes everything.



- STEP 1: EQUITY CLARITY

Determine your realistic sale price and true usable equity.
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s _T’EP’ 2: TIMING STRATEGY -

Decide whether selling first, buying first, or using a contingency
S —

strategy makes the most sense.
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ate lending options before listing.
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lifestyle shifts.

Coordinate listing, financing, and closing timelines tdﬁ‘i/oid

unnecessary stress.



WHAT’'S YOUR EQUITY
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Example scenario: Now we asR:

Home Value: $750,000 Is that enough for the next purchase?
Mortgage Balance: $350,000 Do you need liquidity before closing?
Estimated Closing Costs: $45,000 Does it support your retirement goals?

Estimated Net Proceeds: ~$355,000

Most homeowners skip this step — and that's where stress begins.
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THERE IS NO UNIVERSAL ANSWER.

- Sell > Rent >Buy
- Sell > Buy with Contingency
- Buy Before Selling
- Bridge Financing
+ HELOC Strategy

Each option has pros and tradeoffs.

The right choice depends on:
Income
Debt structure
Liquidity
Risk tolerance

Timeline

Planning early gives you leverage.
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HERE'S WHAT STRONG PLANNING LOOKS LIKE:

v/ Run an equity evaluation

v/ Secure financing pre-review

v/ Adjust debt strategically if needed
v/ Begin home preparation

v/ Monitor town-specific pricing

v/ Evaluate tax implications

v Create a realistic timeline

PREPARATION
REMOVES
PRESSURE.




SMALLER DOESN'T ALWAYS

Par. Cheaper

Common assumption:
“Downsizing automatically lowers expenses.”

But consider:

* Property taxes in your next town
o 2 [07:8 {=TCTS

« Closing costs

- Moving expenses

- Mortgage structure

- Lifestyle changes

THE GOAL ISN'T JUST SMALLER.
THE GOAL IS SMARTER.




ACCESSING EQUITY

In some cases, homeowners

benefit from:

i

- Bridge loans
- HELOCs

- Delayed financing strategies

- Liquidity positioning

But not everyone should use
them. That's why strategy
matters before listing.
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If selling is even a possibility in the next 12 months, | recommend

understanding your position clearly before making a move.

In a private Equity Strategy Consultation, we review:

* Your home’s realistic market value
* Your usable equity

+ Financing flexibility

* Property tax implications

+ Timing options

+ A custom transition plan

THERE IS NO OBLIGATION.
JUST CLARITY.

SCHEDULE YOUR CONSULTATION HERE:
HTTPS://CALENDLY.COM/VALERIELWHITE/30MIN
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